
Dear 
You’ll never guess who’s selling Tupperware! 
Reluctant to infringe on my relationship with friends and family, I wanted to let you know what 
is new or on special for this month and offer to keep you updated in the future. 
For those who are interested, I am creating a preferred customer list. As a preferred 
customer, I would send out promo fliers and keep in touch on a regular basis, generally about 
once every other month. This way you will know that I am still in the business, and I will know 
that you are informed of all of our best offers. 
I will be calling soon to follow up, hoping to add you to my list. 

Your Tupperware Connection 
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